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I
1 B The Solutions
B oy gy Auto Dealership This client leveraged the Foresite Integrated
Risk Management (FIRM) platform to establish
Company Industry a baseline for their new compliance needs.
a? Automotive The portal will allow them to track and report
on their framework alignment progress. They
Location are pairing FIRM with the ProVision platform
Q California to get a comprehensive understanding of how
their technology, policies, and practices are
mim Company Type impacting the overall strength and maturity of
[ O] Privately Owned their cybersecurity and compliance. In addition
to the monitoring and alerting insight offered by
0.0 Employees ProVision, this client also purchased managed
"‘ 102 detection and response with Carbon Black to
N contain threats on an endpoint level.
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The Situation A
Managed Detection & Response
AW

Changes to the Federal Trade
Commission Safeguards Rule

meant that this family-owned and

operated automotive dealership ProVision Monitoring & Alerting
was now required to be in

compliance. For this client, that
means aligning to a recognized

framework and introducing e Compliance Management
safeguards to reduce risk. EA
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